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Oomero for Fintech & Payments

Onboarding built for conversion, evidenced for the regulator.

Digital-first financial products are judged on how quickly a customerreaches first use,
while carrying the same obligations as incumbents. Oomero orchestratesidentity, AML

and authentication checksinto a single journey configured by risk band.

A sandbox, versioned APl and webhook callbacks meanintegration proceedsin

parallel with commercial and compliance work, and journeys are changed by

configurationrather than arelease.

Whatitdoes

v Single APl across identity, AML, KYB
and authentication

v Strong Customer Authentication

v Webhook callbacks andidempotent
requests

v Conversion and drop-off analytics

Risk-based onboardingjourneys

Sandbox with pass, refer and fail test
paths

Journey changes without an
engineering release

Managed referral review



What you get

v Fastertime to first transaction

v Higheronboarding completion

v Oneintegration for every check

v Compliance changes shipped same day

v Noin-house compliance operations team

® The Oomero advantage

Why this holds up under scrutiny

01 Integrate before you commit

Sandbox access withrealistic pass, refer and fail data lets engineering validate the
integration before any commercial conversation concludes.

92 Compliance at product speed

Journeys, thresholds and copy are configuration, so a policy change does not queue
behind arelease cycle.

05 Growth withoutan opsteam

Referralreview is handled by our compliance team, so scaling onboarding does not mean
building a back office.



04  Authenticationincluded

Strong Customer Authenticationruns against the identity proven at onboarding, on the
same platform and audit trail.

i

Talk to us about fintech

Ask for sandbox access and integrate before any
commercial conversation.

oomero.co.uk




